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We recently asked Australian women what helps them most when making better decisions[1].
Unsurprisingly, talking and listening, seeking a second or expert opinion, and giving it time were
near the top of the list. But what surprised us was that experience ranked at the very top, well
above everything else.

It made us wonder: how do women approach the task of finding a financial adviser when they
may have little or no experience doing so?

What's holding women back?

While many women express strong reasons to seek financial advice, they also share compelling
reasons for hesitation. The top five reasons women considering advice have not followed the
path are shown in the chart below.

Reasons Australian women give for holding back from
financial advice

Not knowing who | can trust 35%

The industry has a bad reputation 26%

Do not know where to start 26%

Wondering if it's really worth it 26%

I'm doing alright oan my own
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Source: Perpetual Private, (2025) ‘What do you care about survey’ project

Knowing the above, perhaps there is a way to apply your wealth of experience to making the
decision.

Improving user experience

We use Microsoft Clarity to understand how you use our website to improve your experience. See our Privacy
Policy for details

Perpetual 13:24:09 10-06-2026



can help deal with the question of trust; the ability to have quality conversations and the
willingness to seek tangible evidence when making decisions.

When asked about topics they feel comfortable talking about with family, Australian women
were significantly more likely than men to be willing to talk about 11 topics from 18'. For
Australian men there was just one.

Similarly, Australian women are significantly more likely to ‘do a lot of research’ when making
decisions that require a bit of thought and expertise

Talking to friends, family, colleagues and professionals such as your accountant can help guide
the way. Asking prospective advisers to provide evidence of the quality of their relationships
with clients and the track record of their organisation will go a long way to forming a view of
whether they can be trusted.

As Marisa Senese, Senior Financial Adviser at Perpetual Private, explains:

"Advisers provide perspective, expertise, and sometimes the motivation to turn ideas into
actionable plans. Advisers help you build momentum. Taking the first step with an adviser can
create a positive domino effect - the earlier you start with guidance, the greater the cumulative
benefits over time can be.”

The power of starting

Once the trust question can be answered, the path to advice will be clearer and celebrating your
good judgement a reality. And just like a well-planned celebration, the results can be deeply
rewarding. With the right adviser, your ideas become plans, your plans become action, and your
actions build momentum.

[1] Perpetual “What do you care about? Project -The Mind Edition 2024
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Making the decision to seek financial advice does not always come naturally. As
women, we value expertise, but are also prone't@relying on our own resourcesto
make significant decisions in our lives.

In this ebook we explain how having a dedicated female financial adviser can help
you get the most out of life and be ready for anything.

Get ebook

Book an appointment

Perpetual Private advice and services are provided by Perpetual Trustee Company Limited (PTCo) ABN 42
000 001 007, AFSL 236643. This information was prepared and used by PTCo. It contains general information
only and is not intended to provide you with financial advice or take into account your objectives, financial
situation or needs. You should consider, with a financial adviser, whether the information is suitable for your
circumstances. To the extent permitted by law, no liability is accepted for any loss or damage as a result of any
reliance on this information. The information is believed to be accurate at the time of compilation and is
provided in good faith. Any views expressed in this document are opinions of the author(s) at the time of
writing and do not constitute a recommendation to act.

PTCo do not warrant the accuracy or completeness of any information contributed by a third party. This
information, including any assumptions and conclusions is not intended to be a comprehensive statement of
relevant practice or law that is often complex and can change. No company in the Perpetual Group (Perpetual
Limited ABN 86 000 431 827 and its subsidiaries) guarantees the performance of any fund or the return of an
investor’s capital. Past performance is not indicative of future performance.
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